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The 6 things required for goal setting:
1. Your goal must be written down.
2. It must be specific. The more details the better.
3. There must be a time element attached. A deadline is essential.
4. You must have a plan for achieving your goal.
5. Your goal will require a price. What are you willing to give up to achieve it?
6. You must look at your goal every single day, without fail. This will drive your goal into your consciousness and helps to program your inner computer.

My goal is:  3 personal recruits each month and 3 direct legs that are growing at 20 new recruits each, per month. 

____________________________________________________________________________________________________________________

I will accomplish this goal by the date of:   March 30, 2018    

The price – To achieve my goal I am willing to plug into the local team events 100%.
Also, until I achieve my goal I am willing to give up:    2 hours a day of TV time.

____________________________________________________________________________________________________________________

My plan is to give legs to my goals by doing the following things in order to ensure that I will accomplish them.   (List 5 things that you can do to support the goal you listed above).  

1. I will do 2 personal exposures a day, 5 days a week, with a 3rd party tool. In the process I will use tools like the Videos, Launch Calls, PBR’s, etc.                          When?   4-7 PM Monday-Friday.
2. I will effectively follow up on each prospect generated by my personal exposures, by contacting them by phone in 24-48 hours. I will be persistent. 	              When?   Daily & some weekends, 6-9:30 PM
3. I will also aggressively work my personal warm market list, following up with tools and 3 Way calls with my sponsor & mentors. 			              When?   Daily & some weekends, 6-9:30 PM
4. I will personally invite 3-5 people a week to the Weekly Briefing, following up with tools and 3 Way calls with my sponsor & mentors. 			 When?   Daily & some weekends, 6-9:30 PM
5. After exposures & follow-ups, I will make myself available to provide presentations in the form of 
1-On-1’s, PBR’s and Weekly Briefing invites. 		 When?   Daily & some weekends
· The above goal is part of a long-term goal of:   Generating a $4,500+ monthly income personally from the WG Comp Plan and building a team of 40 people making a guaranteed $500 per month,

[bookmark: _GoBack]Which I will accomplish by the date of:    June 2018 as a result of sustained activity on my part.
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